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Mapuenko Tarbsina UBaHOBH
IToBoKCKMI TOCYAApCTBEHHBIM YHUBEPCUTET CEPBUCA

YnpasJ/ieHue KJIMEHTCKHM ONBITOM B OPraHU3alUsX TYPU3Ma U rOCTENPUUMCTBA:
AHAJMTHYECKHUI 0030P TEPMHUHOJIOT UM

AHHOTanusi. B cratbe paccmarpuBaroTCs OCOOEHHOCTH YINPaBJIEHUS KIMEHTCKUM
omsiToM (Customer Experience Management, CEM) B cdepe TypuzmMa M TOCTEIIPHUMCTBA B
KOHTEKCTE Ppa3BUTUS JAMDKUTAI  Cpedbl W JEMOHCTPALUU  MOTPEOUTENSIMH  HOBOI'O
MIOKYNaTEIbCKOrO IOBEAEHUS. AHalW3 HAy4HOM JMTEpaTypbl M OMIMPUYECKUX JIAHHBIX
HO3BOJISIET COPMYIMPOBATH CIEAYIOIIMN BBIBOJ: HOBBIE IOKOJEHUS MOTpEOUTENEeH MEHSIOT
IPUBBIYHOE IIOKYIIATEJIbCKOE IIOBEJIEHME, TpeOyloT aJanTalMd MOJEIM IpoJax, a
TpPaZMLIUOHHbIE MHCTPYMEHTBI NIEPECTAIOT COOTBETCTBOBATh PEAIBHBIM PBIHOYHBIM TPEHAM, 110
TEM NPUYMHAM, YTO MOTPEOUTENN UILYT OoJiee MepCOHATU3UPOBAHHBIN M OBICTPHII OMBIT; OHU
6onee MHGOPMHUPOBAHBI U CKJIOHHBI K CaMOCTOSITEIbHOMY MCCIEIOBAHUIO; UX IIEHHOCTU WU
OXKHJAaHUS OTJIMYAKTCs (HAampUMep, AaKLEHT Ha JTUYHOCTb, 3KOJIOTHIO, IPO3PAYHOCTB).
CrnenoBarenbHO, B JaHHBIX YCIOBMSX PE3KO BO3pPACTAaeT POJIb MIPEBEHTHBHOIO YIIPABJICHUS KAK
KJIFOYE€BOTO MHCTPYMEHTA POCTa JIOSIIbHOW KJIMEHTYPBI, MacIITa0UpyeMOCTH TIEPCOHAIM3ALNN U
CO3aHHIO MHIUBUYaJIbHBIX CLICHAPUEB B3aUMOJCHCTBHH.

B 1aHHOM wHCCleOBaHMM YAEIEHO BHUMAHHUE BBICTPAMBAHUIO TEPMHUHOJIOIMYECKON
KOHCTPYKUUHU 3(PPEKTUBHOTO YHpPaBICHHUS KIMEHTCKUM OIBITOM. ABTOp OOOCHOBBHIBA€T
YMO3aKIIOYEHUE O TOM, YTO YIpaBJICHHE MOTPEOUTEIbCKHM MOBEICHHEM B cepe Typusma u
TOCTENPUAMCTBA BO3MOYKHO TOJBKO C YYE€TOM CMBbICIA TYPHPOAYKTOB M YCIYT, KOTOPBIU
BUAMTCS B TNPEUIOKEHUH TOCIETHUX C YYETOM BBISABIECHHUS (DAKTOPOB, OINpENesOInX
dbopMupoBaHue pemnieHuss o Tokynke. Hapsny ¢ u3MeHeHHMeM HKOHOMUYECKOM CHUTyaluw,
pa3BUTHE OM3HEC-TIPOIIECCOB OT MOJATOTOBKU TYPOB K CEPBHUCY, OT OOCITY>KUBAHHSI B TOCTUHHIIE K
CO3JJaHUI0 LEHHOCTH TPHUBEJIO K JOMHHHPOBAHMIO KOHUENIWU YINPABICHHUS KIHEHTCKUM
OMBITOM, a MEPCOHAJM3AlMA U OIbIT HAXOAATCA CpPeAu JUAEpOB B OOpbOe 3a BHUMaHUE
KJINEHTOB.

KoHcTpykuysa 1aHHONW KOHLENIUHU BBICTPAUBAETCSl TEMH TOUYKaMH KOHTAKTa, KOTOpPBIE U
bopMUPYIOT TOTPEOUTENBCKUN  ONBIT, BBICTYNAass OJHOBPEMEHHO HJEHTHU(PHUKATOpaMu
YHHUKAJIbHOCTH KOHKYpHUpYIOIIEro OpeHJa («OTMedyaTblBaloTCA» B NaMATH KIMEHTa). Y4er
YCIIOKHSIFOIIUXCS MHOTOKOMIIOHEHTHBIX OTHOIICHUH C KJIMEHTaMHU MpH TpaHChOpMaluud HUMHU
MoJiesiell TPUHATHS PELICHUH O TOKYyNKe CO37aeT NPEeANoCchUIKH K Oosiee 3(dekTuBHOMY
KOHTPOJIFO M ONTUMHU3AILUU KIUEHTCKOrO IyTH, aJAaNTHPys CTPATETHIO M YKPEIUIAs CBS3H C
KJIMEHTaMH. JTO, B CBOIO OYepe/ib, CIIOCOOCTBYET (POPMUPOBAHUIO JOJTOCPOUHOM JIOSIBHOCTH,
YCUJIEHUIO KOHKYPEHTHOW MO3MIIMKM HAa PbIHKE W TOBBIIIEHHIO JoxofHocTu OusHeca. CEM
MO3BOJISIET CO3/1aBaTh YHMKAJIbHBIE KIMEHTCKHUE BIICYATJICHWs, ONTHUMHU3UPOBATh BHYTPEHHUE
OHM3HEC-TIPOIIECCHl U CTUMYJINPOBATH HHHOBAIIUH.

Hoctwxkenne 3((EeKTUBHOTO YAOBIETBOPEHUS] MOTPEOHOCTH KIMEHTOB OOYCIOBIECHO
aKTUBHOM paboToi ¢ 00paTHOI CBSA3bIO, BHUMATEIbHBIM OTHOILIEHHEM K 3allpocaM ayAuTOpPHUH,
IIPEOJOJIEHUEM BO3PDAKEHUN M TIIATEIBHBIM aHAIM30M INPUYMH OTKa3oB. Kak crencrsue,
MIPOU3BOAUTENN TYPHPOAYKTA M YCIYyTOJATENM JOCTUTAKOT pPOCTAa IOBTOPHBIX IMPOAAX,
YBEJIMYEHUS] pEeKOMEHAINI U pocTa CUJIbI OpeHa.

KioueBble c10Ba: MOTPEOUTENBCKOE MYTEIIECTBUE, IMyTh KIMEHTA, TOYKM KOHTAKTa,
MOKYNATENbCKUM  LIMKJ, TOJIb30BATEIIbCKUM  OIBIT, KJIWEHTCKUWA  ONBIT,  YIPAaBICHHUE
HOTPEOUTEIBCKUM  OINBITOM, AMOLMOHAIN3ALUSA KIMEHTCKOTO OIbITa, HAKOIUIEHHas Macca
KJIMEHTCKOI'O OIIBITa, TYPIPOLYKT U YCIyTH TOCTEIIPUUMCTBA.
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Abstract. The article discusses the features of Customer Experience Management (CEM)
in the field of tourism and hospitality in the context of the development of the digital
environment and the demonstration by consumers of new purchasing behavior. Analysis of the
scientific literature and empirical data allows us to formulate the following conclusion: new
generations of consumers are changing their usual purchasing behavior, require adaptation of the
sales model, and traditional tools cease to correspond to real market trends, for the reasons that
consumers are looking for a more personalized and faster experience; they are more informed
and prone to self-study; their values and expectations are different (e.g. emphasis on ethics,
ecology, transparency). Consequently, the role of preventive management as a key tool for the
growth of loyal clientele, the scalability of personalization and the creation of individual
interaction scenarios is sharply increasing in these conditions.

This study focuses on building a terminology framework for effective customer
experience management. The author justifies the conclusion that the management of consumer
behavior in the field of tourism and hospitality is possible only taking into account the meaning
of tourist products and services, which is seen in the proposal of the latter, taking into account
the identification of factors that determine the formation of a purchase decision. Along with the
change in the economic situation, the development of business processes from preparing tours
for service, from hotel service to creating value has led to the dominance of the concept of
customer experience management, and personalization and experience are among the leaders in
the struggle for customer attention.

The design of this concept is built by those points of contact that form the consumer
experience, simultaneously acting as identifiers of the uniqueness of a competing brand
("imprinted" in the client's memory). Taking into account the complex multi-component
relationships with customers when transforming their purchase decision-making models creates
prerequisites for more effective control and optimization of the customer path, adapting the
strategy and strengthening ties with customers. This, in turn, contributes to the formation of
long-term loyalty, strengthening a competitive position in the market and increasing business
profitability. CEM creates unique customer experiences, optimizes internal business processes,
and drives innovation.

The achievement of effective customer satisfaction is due to active work with feedback,
attentiveness to audience requests, overcoming objections and careful analysis of the reasons for
failures. As a result, manufacturers of travel products and service providers achieve an increase
in repeated sales, an increase in recommendations and an increase in brand strength.

Keywords: consumer journey, customer journey, contact points, shopping cycle, user
experience, customer experience, consumer experience management, customer experience
emotionalization, accumulated mass of customer experience, travel products and hospitality
services.

Beenenne

B coBpemMeHHOM pBIHKE Typu3Ma W TOCTCIPUAMCTBA POCCHMM KPUTHYECKH Ba)KHO
pa3pabareiBaTh W  BHEAPATH B  MPAKTUKy HHHOBAllMOHHBIE  METOABl  YIPABIICHUS
B3aWMOOTHOIICHUSIMU C KJIMEHTAMH. B MOCTpPOCHWH W MOIACP)KaHUM TAKHX B3aUMOJICHCTBHI
HEoO0XouMO  C(HOKYyCHpOBaThCsl Ha (OPMHUPOBAHMHM U  TOCIEIYIOMIEM HCIOJIb30BaHUU
KJIMCHTCKOTO OIbITa KaK TJIABHOTO OPHEHTUPAa BCEH apXHUTEKTYpPhl B3aMMOACUCTBUS C
norpeburensmu. llpennocbuikamMu ISl 3TOTO TOCTYXKWJI H30BITOK TPEUIOKECHH Ha PBIHKE,



OTPaHHYEHHOCTh TOTpeOUTENCH BO BPEMEHHU JJIsi CPAaBHEHUS U M3YUYEHUS BCEH MAIUTPBI ATHX
MPETI0KEHUH.

NMenHo ympaBlieHHE KIUEHTCKUM OINBITOM B cdepe TypusMa U TOCTEIPUUMCTBA
SBIIIETCSl CETOAHS OJHUM U3 KIIIOUEBBIX IPaiiBEpOB POCTa, YTO HE CIy4YalHO: MEpCOHATU3ALUS
KJIMEHTCKOTO OIbITa MO3BOJISIET:

- YBEJIMYMBATh CPEIHUN YeK KIMEHTa 3a CUeT JAOIMOJHUTENBHBIX YCIyr (JOoCTaBKa B
HOMEp, TMpavyeyHble yCIyrd, MacCcaX © CHa-TPOIEeAypbl, OpOHUpOBaHWE OWIETOB Ha
MEPOIPUITHSI, OpTraHU3aUs SKCKYPCUN IO TOPOY U T.I1.),

- TOBBIIATH JOSUIBHOCTh KJIMEHTOB M MPEBpalllaTh UX B MOCTOSHHBIX (IIOCTOSIHHBIC
KIUEHTHI o0ecnieunBatoT 110 40% BBIpYUYKHU B cepe Typu3Ma U roCTeIPUUMCTBA),

- YBEJIMYUBATh KOHBEPCHIO,

- KOPpPEKTHUPOBaTh II€Hbl HAa TYPIPOIYKT HA OCHOBE BBISBICHUS CIIOXKHUBIIMXCS B
KOHKPETHBIH MOMEHT BPEMEHHU TEHJICHLIUA B CIPOCE U MPEJIOKEHUU NPU HCIOJIb30BAaHUU
HCKYCCTBEHHOI'O HMHTEJUIEKTa W MAalIMHHOTrO o0ydeHus (10 5% - MOMONHUTENBHBIA MPUPOCT
BBIPYUKH),

- MOOLIPSTH MpsiMble OPOHUPOBAaHUSA (PKOHOMHS Ha KOMHUCCUHU OHJIAiH-arperaTopos),
YBEIUYUBAsI MaPKy U KOHTPOJIb HAJl KIIMEHTCKUM OTBITOM.

[To NporHO3HBIM OLIEHKaM MEKIYHapOHBIX aHAIUTUYECKUX areHTCTB, PIHOK TypU3Ma U
TOCTENPUMMCTBA MMEET MoTeHIman pocra ¢ 4,5 mupa. nomwtapos CHIA B 2026 roxy mo 13,1
mipa. aosutapos CIIA B 2034 rony npu cpeaneronoBom Temie pocta oT 9% no 13%. Kak yxe
YIOMHHAJIOCh paHee, B KayecTBE KJIIOUEBOIO JpaiiBepa poOCTa BBICTYNAET HWHTErpalus
MCKYCCTBEHHOI'O MHTEJUIEKTAa M aHalli3a JaHHBIX, CIIOCOOCTBYIOIIAs MEPCOHATU3ALNN ONbITA U
MOBBIIICHHUIO JIOSUTBHOCTH KIUEHTOB (KO3()PUIIMEHT KOPPEISIIHA MEXIY KIUEHTCKUM OIBITOM
(CX) u moBTopHBIME MTOKyIIKaMu R = 0,82). [1, 2]

OnHako 10 CUX MOpP MHOTHE PYKOBOAMTENM OpPraHu3aluil TypUCTHUYECKOTO CEKTOpa
WHyCTPUU TOCTETIPUUMCTBA HE UMEIOT YETKOTO MPEJACTABICHHS O TOM, KaKOW KIIMEHTCKUN OTIBIT
CUMTaTh MPEBOCXOJHBIM M KAaKOB MEXaHHU3M TeHepaluu UEHHOCTH. [lombITKM mOCTpoeHus
a0CTPAKTHOTO «HJCATHHOT0» KIMEHTCKOTO IyTH 3a4acTyl0 pacXoIsiTcs C TMPaKTHUKOH, a
3¢ (HEeKTUBHOCTh TEXHOJOTUYECKMX HHHOBAIMN 3aBUCUT OT TOTO, HACKOJIBKO OHH YIydIIalOT
pe3ybTaT PENICHHS KIIMEHTCKUX 3a/1a4 U TOSBIIETCS JTU Y MEHEDKMEHTa riTy00KOe ITOHUMAaHHE
3alpOCOB CBOMX KJIMEHTOB.

Teopernueckass ¥ METOJIOJIOTHYECKAass 0aza HMCCIETOBAHUS 3QJI0KEHA KOHIEMIUSIMH |
MOJIOKEHUSIMHU, Pa3paO0TaHHBIMH, KaK OT€UECTBEHHBIMHU, TaK U 3apyOeKHBIMU CIIEITUAINCTAMU B
obnacti (OPMHUPOBAHMS CTPATETHH YIPABICHUS KIMCHTCKHM ONBITOM W mpoBeaeHus CX-
Tpancopmarmii, B unciae kortopbix ['omoBaueBa K.C., MakapoBa O.B., Pazmonshas U.B.,
Sxosnesa JI.P., BonobOyes A.A., [Taitu |l k. b., T'unmop [x. X., Moitac /1., Poycon A., Maiiep
K., llIBarep A., Knayc ®@., Maknau C., llImut b., 'amxap b.H., Maun U., Typycun . u ap.

Taxke mnpM TPOBENCHUHM WCCIICAOBAHMS YYHMTHIBAJaCh OTpacieBas crernuduka,
OTpaXeHHass B TpyJax CIEAYIOIUX IMPEeJCTaBUTENCeH HAaydHOTO CcooOIecTBa M Ou3Hec-
npaktukoB: ABuioBa H.JI., A6arkaptmoBa M.H., benomectnoBa M.E., Boponos 10.C., I'y0a
J.B., I'ybapenko A.B., lycenko C.B., Ko06sk M.B., Unbuna E.JI., bakees JI.A., Jlatkun A.H.,
Banenunckas E.H., [llapuxos B.W. u ap.

HecMmoTpst Ha Bo3pocCHIHii HHTEpEC K MPOOIeMaTUKe yIpaBICHHs KIMEHTCKAM OMBITOM B
YCIIOBHUSIX OOHOBJICHHOW CTpPaTeTWYECKOM YCTAaHOBKH, JaHHAs 00JIaCTh 3HAHHWM MPOJOKACT
HYXKJaThCsl B OoJiee TTyO0KO# U CHCTEMHO-CTPYKTYPUPOBAHHON TIPOPaOOTKE.

[eab0  wuccienoBaHusi  SABIASETCS  MPOBEACHUE  aHAIMTHYECKOrO  o03opa |
CTPYKTYPUPOBAHUSI TEPMHUHOJIOTHH, HCIOIB3YyEMON MpU YIPABICHUH KIMEHTCKUM OIBITOM C
Y4eTOM CIEeUU(PUKN TYPUCTUYECKOTO CEKTOPa U TOCTUHUYHON MHIYCTPHUH.

JlanHasi cTaThs MPEACTABISIET PE3yJbTaThl KOHTEHT-aHANM3a TEHJECHLUUM B Hay4YHBIX
TpaiMUUAX W TOAXOAAX K M3YUYCHHUIO YIPABJICHUS KIMEHTCKHUM ONBITOM B TypU3ME H
TOCTENPUUMCTBE, TIPOBEACHHOTO B YCIOBHUSX TpaHC(HOPMAIUU MOTPEOUTEIBCKIX YCTAaHOBOK U
COBPEMEHHBIX BBI30BOB OTpaciu. JJis KOMIUIEKCHOW MPOBEPKU TUIIOTE3bl UCIOJIb30BAIUCH, KaK



TEOPETUYECKHE TOAXOAbl (MCTOPUYECKHH, CTPYKTYPHO-(QDYHKIIMOHANBHBIA ¥ CHCTEMHBIH,
JIOTUYECKHI aHaJIu3 ¥ CUHTE3, TUIIOTETUKO-I€AYKTUBHBIN METO/T), TAK U SMIIUPUUECKHE METOIbI
(cpaBHHTENBHBIN aHAJIN3 U KJIACTEPU3aIUs, HAOIIOICHUS U SKCIIEPTHBIC OLICHKH).

[IpoBeneHHass cucTteMaTu3amys HAYYHBIX 3HAHMK 110 HCCIEIyeMOll mpobieMe u
KPUTHYECKHI aHAJIM3 MPAKTHYECKOrO OIbITa JAal0T OCHOBaHWE HJs  (OpMyITUpOBaHUS
MOCTYJIATOB, COOJIOJIEHUE KOTOPBIX CIocoOcTByeT Oosnee 3PGHEeKTHBHOMY  YIIPABICHHUIO
KITUEHTCKUM OIIBITOM B TYPU3ME U TOCTETIPUUMCTBE.

I'unmore3a wuccinenoBanusi, BbIBHHYTas aBTOpoM: 3ddekr CX-ympamieHuss B chepe
Typu3Ma U TOCTEIPUUMCTBA JAOCTHTAeTCs MPHU YCIOBHH CHHEPTUU TpeX (PaKTOpoB: riryboKOro
MOHMMAHUSA MOTPEeOHOCTEH M TMOBENCHHUS KJIMEHTOB, MaKCHUMAJIbHOTO YJIOBIETBOPEHHS HX
3alpoCOB M y4eTa B3aWMO3aBHCHUMOCTEH MEXIYy CTPAaTETMYeCKMMHU LENSIMU W WHHUIMATHBAMH
OpraHH3aIliH.

Pe3yabTaThl U AUCKYCCHUSI

YcnoxHeHre noTpeOUTeNbCKOro MoBeieHus B cepe TypusMa U rOCTEPUUMCTBA, POCT
NPETECH3UOHHBIX TPEOOBAaHMM KJIMEHTOB K KayecTBY OKa3bIBAEMBIX YCIYI 3aCTaBIISIOT
YY4aCTHUKOB JAHHOTO pPbIHKA HAMpaBisTh Bce OOJIbIIME YCWJIMS Ha YyriyOJieHHe MOHUMaHUs
MapuipyTa moTpeOuTeNs U ero MpoIoJHKUTEIBHOCTH BO BpeMeHu. Kak ciencTBue, COBpeMEHHBIE
MEHEKEephl TYPUCTCKUX W TOCTUHHYHBIX OpraHM3alllii BCE 4Yallle OCO3HAIOT TOT (PaKT, 4YTO
HEOOXOIUMO  yAETATh TMPHOPUTETHOE BHUMAHUE AM3AWH-MBIIUICHHIO M YIPABJICHUIO
noTpeOUTEeNbCKUM  OmbITOM. JlpaliBepamMu HW3MEHEHUN MpuU3HAIOTCS UudpoBH3alUsS U
JOCTYITHOCTh UH(GOPMAITUH, TIOBBIIICHHBIC 0KUIAHUS M SKOHOMHKA BIICYATICHUIA.

CyliecTBeHHOE pACIIMpEHHE TOYEK KOHTAKTa C KIMEHTaMH B PAa3JIMYHBIX KaHajax
KoMMyHuKaiui (Bxioyass CMU) u noBbIlIeHHE COLMAIM3AIMN 3TUX B3aUMOACHCTBUN BBIBOJUT
uccienoBaTeNell 3a TpaJAULMOHHBIE TPAaHULBI MOKYIMATEJIbCKOTO IHKIA TMOTPEOUTENHCKOTO
nyremecTBus. HamoMHuM, moTpeduTeabcKoe MyTenecTBUe (customer journey) BKJIIOYAET BEChH
CHEKTpP TOYEK KOHTaKTa KJIMEeHTa ¢ OpPeH/IOM M MOCTaBIIMKOM YCIYI Ha 3Talax BBISIBICHUS
HOTPeOHOCTH, NPUOOpPETeHHs M IOCTIPACOBOrO B3aUMOACHUCTBUS, BKJIIOYAs TOAJICPXKKY,
00paTHYIO CBSI3b M TIOBTOpPHBIE oOpareHus. JTo caMm (akT MOCIEAOBATEIBHOCTA COOBITHM,
KOTOPBIN MTPOXOTUT MOTPEOUTENH OT MEPBOT0 KOHTAKTA JI0 MOCTIIOKYTOYHOTO OMBITA.

bau3zkuM 1o cMmbICay NOTPEOUTENHCKOMY IYTEIIECTBUIO SABISETCS MOHSITHE «IIYTh
kenta» (Customer Journey Map, CJM) kak HekoTopas BU3yaJU3UPOBAaHHAsS MOJIENb
NOTPEOUTENHCKOTO IMyTEIIECTBUS, CO3JaHHAs yCIyrojaTreiaeM JUisl aHajiu3a M yIpaBlieHUs
OTBITOM (ITPOXOXKJIEHHE MOTPEOUTENISE IO BOPOHKE MPOJAXK: OT BOZHUKHOBEHMS MOTPEOHOCTH B
TYpPHIPOAYKTE /O COBEPIICHUS II€JIEBOT0 NEHCTBUS (3BOHKA, 3aKa3za YyCIyTH, MPUOOpETEeHUs
YCIIYTH)).

OCHOBHBIE XapaKTEPUCTUKH MYTH KIIMEHTA:

- TOYKU KoHTakTa (touch-points) — aro0bIe «KacaHUsl KJIMEHTa», IJIe OH BCTPEUACTCS» C
OpeHzoM (MPOU3BOJIUTENIEM WM IMOCTABIIMKOM YCIyr) (J€HIUHT, OaHHep, 4ar-00T, 3BOHOK
olepaTopy WJIHM pasroBOop C JIPYrOM-PEKOMEHJATOPOM) M HEBO3MOXHOCTh MX BCEX
KOHTPOJIUPOBATH 3TUM OpeHI0M (Hanmpumep, He KOHTPOJIIMPYIOTCS CIICAYIOIINE TOUYKA KOHTAKTa:
OT3BIB Ha HE3aBUCUMOM (OpyMe, CITyXH, TOBEICHNE TAPTHEPCKOTO TypareHTCTBA);

- 9Tanbl MyTH (0 MOKYIIKH; BO BPEMS MIOKYIIKH; ITOCIIE TIOKYIIKH) — IEPBUYHBIH HHTEpeC /
Tpurrep (yBHIEN peKIaMy, «XOUeTCsl Ha MOpe», pacckas Jpy3el) — OCO3HaHUe MOTPEOHOCTH B
Typrpoaykre ((popmupoBaHHe KpUTEpPHEB: OIOIKET, aThl, COCTaB KOMIIAHWHU, THUIl OT/bIXa) —
aKTUBHBIN MoNCcK uHpopmanmu (corceTr, GopyMbl, CAUTHI TYPareHTCTB) — CPAaBHEHHE U OIEHKA
aJbTEpHATHB (CBEpKa II€H, YTEHHE OT3bIBOB, H3y4YeHHE (OTO/BHACO OTENICH, BHU30BBIX
TpeboBaHui) — (QopMHUpOBaHHE OCBEIOMIICHHOCTH W HHTEepeca K TYpPHpPOAYKTY (IOSIBICHUE
BapuaHTa-«JIWJepa», HO elle HeT OpoHu) — odopmieHue Typa/aBua W OTeJs, oIlaTa U
NOJy4YeHHE TOATBEPKICHUNH — HEMOCPEACTBEHHOE TMOTpebIeHre TYpIpoayKTa (BH30Bas
MOJIEP)KKA, CTPAaxOBKa, IOMOJHUTENbHBIE YCIyTH, 4eKk-uH, Touka « Welkome» typomeparopa,
uH(O-TUJ, 3aCeICHNe, SKCKYPCUH, TUTaHNe, aKTUBHOCTH, 3aJIepKKa peiica, cMeHa HoMmepa, lost-
baggage, SOS-uyar) — mMOCTIOKYITOYHOE BOBJCUECHHE B KOMMYHHKamuioo (SUrvey-ompoc,



cashback/6onycHbie My, crenens ynosinerBoperus (NPS), myGnukanus oT3biBa) - mposiBIeHHE
JTosUTbHOCTH K OpeHpay (panHee OponupoBanme, refferal-ckuaka, monamucka Ha PacChUIKY,
yuactue B loyalty-niporpamme, word-of-mouth);

- OMOIIMM W JIEUCTBUS — Ha BBIOOp KIMEHTAa OKA3bIBAIOT BO3JCHCTBHE MPOILIBIA
NOTPEOUTETBCKUI OMBIT C BHIOPAaHHBIM OpeHIOM WIH OpeHIOM-KOHKYPEHTOM, COMHEHHS,
UHTEpeC, 10BepHe, pa3ApaxeHue U T.11.;

- Oapbepbl — MPENATCTBUS, BOZHUKAIOIINE IIPU CIICAOBAHUH I10 dTAaraM IyTH: 3aITy TAaHHbIH
uHTepdelic, HEeMOHATHBIM OHOOPIMHT, HEOBEPHUE K YCIYTOIaTEINIO.

Torma «myTemecTBue moTpeOuTeNss — MyTh MOTPEOMTENBCKUX PEIICHHH B Tpolecce
BbIOOpa U MPHUHATHS PEUICHHUS] O MOKYIKE, a TOYKHM KOHTAKTa — 3TO T€ OOBEKTHI / HOCUTENU
KOMMYHHKAIMH, ¢ KOTOPBIMU KIHEHT (PU3MUYECKU WK HU(POBO B3aUMOJCHCTBYET HA KaKIOM
niare MmyTH U KOTopble (OPMHUPYIOT €ro OmbIT (BbIBECKa, MeOesb, CHelHalibHas OexKa
nepcoHaia, HaBUTalus, TYPIPOIYKT, MECCEHDKEPHI YCIYroJaTess ¥ Ap.) U KOTOPBIE OCTABIISIIOT
BIICUYATJICHHUS Y MOTPEOUTEIS B MPOIIECCE HAKOTUICHUS KIIMEHTCKOTO OmbiTa. [8]

Jis  ynopsiiodeHusT TOYEK KOHTAaKTa Mpeylaraercss HuX Kiaccu(uIUpoBaTh IO
CIIEYIOLIMM OCHOBAHMSM: 10 TOBTOpsieMocTH (ogHOKpaTHbIe (Single touch) u moBTopsrommecs
(recurring)); MO TOHAJIBHOCTH PEAKLMU IIEICBOM ayAuTOpHu (IOJOXKUTEIbHBIC, HEHTpaIbHbIC
(boHOBBIC) M HEraTHBHBIC); MO CTCIIEHH BOBJICYCHHS KIHEHTa (KPaTKOCPOUYHBbIC (HAIpPHMED,
pekiiama), 0JrocpouHble (KOTHUTHBHOE MOTPYKCHUE KIMEHTA Yepe3 YTCHUE, CPaBHEHHUE)); 10
BO3JICHCTBUIO HA OpraHbl YyBCTB (3BYKOBbIC, BU3yallbHbIC, TAKTUIIbHBIC, BO3JCHCTBYIOIIUE Ha
oboHsiHKHEe). OMHUKaHAIIBHOCTh KaK OCOOCHHOCTh COBPEMEHHOT'O ITyTH MOTPEOUTENCH 3aCTaBIICT
OpeH/pl paccMaTpHUBaTh IyJl Pa3HbIX KaHAJIOB HE MPOCTO KaK OTIENIbHBIE PECYPCHI, a KaK 4acTh
€IMHOTO CBS3aHHOTO (OECIIOBHOTO) OMBITA.

Takxke yTOUHMM CYHIHOCTh MOKYMNAaTEIhCKOTO IMKJA, MOJ KOTOPHIM B JAHHOW CTaTbhe
OyZeM NOHUMATh TOCJIEIOBATEIBHOCTh MTEPATUBHBIX IIAroB, PEATHU3yEeMbIX MMOTCHIUAIbHBIM
KJIMEHTOM Ha IyTH K COBEPIICHUIO TIOKYIIKH YCIIyTH.

Knuenrckuii unu norpedutensckuii onbiT (Customer Experience, CX) mpexacrarniser
COOOM CIIO)KHYF0 MHOTOMEPHYIO KOHCTPYKIIMIO, TJI€ KaXXIbIi acHeKT B3aMMOJCHCTBHS BHOCHT
CBOW BKJIaaA B (OPMHPOBAHHE MTOTOBOIO BOCHPHUATUSA. THIOBBIM HabOPOM  «OTBITA
NOTPEOUTENS  SBISIOTCS  CICMYIOIINE WTEPATUBHBIC IIAarv: OOHApYXEHHE YCIyroaaTels,
YCTAHOBJIEHHE KOHTAaKTOB M HAyajo B3aMMOACUCTBUS, MOAOOp M ohopMIIEHHE TYpPHPOIYKTa,
orJiara, MOTpeOJeHWe TYpIpOAyKTa, MOJIEpKKa OpeHma. BapraTWBHOCTH IEepeYUCIICHHBIX
JecTBUI KIIMEHTa, KaKk ObUIO OTMEUEHO paHee, 3aBUCUT OT OOJIBIIOro yncia (pakTopoB, B UUCIE
KOTOPBIX HanboJiee 3HAYMMBIMH SIBIISIOTCS CIIeTyFOIIHE:

- IO3UIIMOHUPOBAHUE U y3HABAEMOCTh OpeH/1a Ha PHIHKE (CO3/1aeTCs MepBOe BIEUaTICHUE
Y BBIZICTICHHUE CPEI KOHKYPEHTOB);

- YpOBEHb cepBHUCAa M KyJbTypa OOLIECHHS MepcoHana (ONMpeleNsioT J0Bepue Hu
JIOSITBHOCTD KIIMEHTA);

- y100CTBO B3aMMOJAEUCTBHS, YUCTOTA U JOCTYIMHOCTh TOYEK MpoAax (11 koMmdopra u
«3apOKICHUSD) KEITAaHUS BEPHYTHCH);

- HEHaBSI3UMBOCTh PEKJIAMHON KaMIaHWU M paboTa ¢ OXHMJIAHUSIMU KIMEHTOB (CO3/1aHUe
MIO3UTHUBHOTO BOCTIPUATHS OpeH/Ia M CHUYKCHUE pa30uapOoBaHHs);

- TOJIUTUKA JIOSUTBHOCTU U MPOTPaMMBbI MOOMIPEHHS (ITOMOTAIOT yAep>KaTh MOCTOSHHBIX
KJIMEHTOB U CTUMYJIUPYIOT IIOBTOPHBIE TTOKYTIKH).

CMeXHbIM, HO HE TOXIECCTBEHHBIM IOHATHEM KJIMEHTCKOMY OIBITY SBIISETCS
nosb3oBatenbekuit ombIT (User experience (UX) - COBOKYMHOCTh CYObEKTHBHBIX BICUATICHUH U
IMOIIMH, KOTOPBIE y TIOJIb30BATENSI BO3HUKAIOT MPH B3aMMOJCHCTBUH C MPOJYKTOM, YCIYTOi).
Ecmu ocnoBHOM oxyc UX cocpenoToueH Ha yaoOCTBE MOJIb30BaHUSA, (DYHKIIMOHAIBHOCTH U
BU3YaJIbHOW TPHUBIIEKATEIILHOCTH, TO OCHOBHBIE 37eMeHThl CX - 3TO BOCHpPHUATHE, SMOIHH,
yA00CTBO, KOMMYHHUKAIMU Ha MPOTSXKEHUM BCEro IMyTH KIMEHTa C aKIEHTOM Ha BbIPaOOTKY
JOJTOCPOYHBIX OTHOIIEHUH, MOBBIIIEHUE €0 YAOBIETBOPEHHOCTH M JIOAIHHOCTH. OCHOBHBIM
oTiimuneM omnbiTa mnoTpedurensckoro (CX) 0T mMOIB30BATEIBCKOTO SBJISETCS MaciiTad



npoBoguMoro ananuza: UX mpeAmonaraeT aHaauM3 TOYKM BXxoja (cailt, MoOWIbHOE
NPUIOXKEHNE), TOrJa KaK KJIMEHTCKUM OIBIT OXBAaThIBAET BECh MKU3HEHHBIM IMKJI KIMEHTA.
CrnenoBarenbHO, (POKyC TOJBKO Ha TOYKE BXOja 0€3 ympaBieHHs OOIIMM OIBITOM HE JACT B
CTPATErnYeCKOM MEePCIEKTUBE YCTOMUMBOTO pPe3yiIbTaTa.

MoXHO cCKa3aTh M HWHade: KJIHMEHTCKUH ONBIT COCTOMT M3 JBYX KOMIIOHEHTOB —
II0JIb30BATENIBCKOI0 OMbITa (OTHOCUTCS K 00J1aCTH B3aUMOJCHCTBUS MOTEHIMAIBHBIX TYPUCTOB C
TYpHPOAYKTaMH) M YPOBHS cepBHca (customer service; KaueCTBO OOCITY>KMBAHUS U MOJACPKKH
KJIMCHTOB, HPO(ECCHOHAIN3M COTPYAHHUKOB W MOCICNPOJAKXHOEe B3amMmozeicTsue). Takum
oOpa3om, coBmemenne UX-nu3aiiHa ¢ rpaMoTHbIM yrpaBieHueM CX co3gaeT MpeanochlIKu
JUIl TAPMOHUYHOT'O B3aMMOJEHCTBHS MEX1y OpEeHIOM M KIHMEHTOM, YCHIMBAs KOHKYpPEHTHBIE
MO3HIIMY ¥ MOBBIIIAs NPUOBUIBHOCTD YYACTHUKOB TYPUCTCKOTO PHIHKA.

VY omnbITa Kak MOHATHS IIOKA HE CJIOKUIOCh €AMHOI0 CTPOroro omnpenesneHus. B ommuue
OT TPOAYKTa M YCIYTH, OMBIT MMEET CBOM METPHUKH yCIieXa B JKOHOMHKE: HE SBISCTCS
MaTepHalbHbIM  OOBEKTOM WJIM KOHKPETHOM yciayroil; ¢opmupyer y noTpeduTens
HMOIMOHAIBHYIO CBS3b (2 HE MPOCTO YJIOBIECTBOPEHHOCTDH); MPOU3BOACTBO U IOTpeOICHHE
CHUHXPOHHM3UPOBAHO BO BPEMEHU [Vl CO3JAaHUs INIyOMHBI BOBJICUEHUS U CHJIbI BOCIIOMHHAHUM.
CrnenoBarenbHO, pa3paboTaHHBIE TYPHPOIYKTHl YCIYTH IO Pa3MEUICHUIO TYPHUCTOB DPELIAIOT
3ajjauyy KJIMEHTa, a OMNbIT co37aeT TpaHchopMmanuioo (0e3 «BOBJIECUEHMS KIMEHTa» CLEHapUi
PYXHET).

XonucTuaeckuid (000OIIEHHBIN, 1EIOCTHBINA) OMBIT MOTpeOeHus B cdepe TypusMa U
TOCTETIPUMMCTBA  KAaK  COBOKYIHOCTb  CEHCOPHOTO, SMOILMOHAJIBHOTO, KOTHUTHBHOTO,
(U3MYECKOr0 M COLMAIBHOIO OIbITa COCTOUT W3 MPAKTHUECKUX JAEHCTBHH, MPOU3BOAMMBIX
KJIMEHTOM JI0 W TOCJIE COBEPIICHUS MOKYIKU TYypIpPOAYKTa U MPHOOPETAEMBIX OJHOBPEMEHHO
COIyTCTBYIOIIMX BrHeuaTyieHuil. CrenoBarenbHo, Mozenb Osara B cepe TypusmMa H
TFOCTCPUMMCTBA UMEET 4eThIipe «ciosi»: ToBap (good), mpoaykr (product), yciyra (service),
xonuctudeckuii omeiT  (experience). Iocnenuuit «cioi» o3Ha4YaeT TPaHCHOPMHUPYIOIIEECS
HOrpy’KE€HUE, B KOTOPOM KIIMEHT CaM CTaHOBHUTCS COABTOPOM LIEHHOCTH, FOTOB IJIATUTH IPEMUIO
¥ BO3BPAIAThCs CHOBA; MPEBPAIAET TYPIPOAYKT B «IUIAT(HOPMY BOBICUCHUS», I/I€ KIIMEHT CaM
IUTATUT 32 IPABO BEPHYTHCS M IPUBECTH HOBBIX KIIMEHTOB.

XOMUCTHYECKHIA OMBIT, paboTas Kak «MyJIbTUIUIAKATOP», YIPOIIAET MPOIaXKH,
o0oraiaeT CyIecTBYIOIHUE TYpbl IPAKTUKON KIMEHTCKUX KOHTAKTOB, YTO OCOOEHHO LIEHHO IS
YYaCTHHKOB 0003HAYEHHOTO PHIHKA.

Kpucropep Maiiep u Anzape lllBarep mpennaraioT BecbMa 3HAYHUMOE ONpeeTICHHE
OTPEOUTEITBCKOTO OITBITA, MOJT KOTOPHIM TIOHUMAIOT «BHYTPEHHIOIO U CYOBEKTUBHYIO PEaKIINIO
WIA OTKJIMK KJIMEHTOB Ha JI000H mpsMol (B3aUMOJEHCTBUE, WHUIMUPOBAHHOE CaMHMM
noTpeOuTeNeM) WM KOCBEHHBIN (HE3alUTaHWPOBAaHHBIC, HEOXKUJIAHHBIE B3aWMOJICHCTBHS C
NPOIYKTOM HJIHM OpPEeHAOM) KOHTAaKT ¢ OpeHaoMm (opranuzanmeii)» [9]. ®umunn Knayc u Cran
MakiiaH ak[eHTHPYIOT BHUMaHHE Ha TOM, YTO «IOTPEOUTEITHCKHI OMBIT - 3TO SMOIIMOHATBHAS 1
palroHaJIbHas OIEHKA KJIMEHTOM BCEX MPSIMBIX U KOCBEHHBIX KOHTAKTOB C OpraHM3aluei,
KOTOpPBIE BIUSIFOT Ha €ro MoKymnaresibckoe noseaeHue» [10].

KnueHnTtckuil onpIT yHUKaJEH (CJI0KHO CTaHIAPTU3UPOBATh) Ul KaXXI0TO MOTpeduTeNns u
UMEeT TaKkoe HEeraTUBHOE CBOWCTBO, Kak 3a0bIBUMBOCTb BIEUATICHUH (BPOKICHHBIN
KOTHUTUBHBIN cOpOC) OT TeX WM HMHBIX TOYEK KOHTakTa (depe3 aBe Heaenu 60% smouuid
ctupaercs). [IpeBpameHne 1aHHONW KOTHUTUBHOW aCHMMETPUH B KOHKYPEHTHOE MTPEUMYIIECTBO
Typorieparopa BO3MOXHO, HAI[PUMEp, Yepe3 UCIOIb30BaHNe Habopa CEHCOPHBIX sSKOpei (3amax,
TEKCTypa, 3BYK), (OPMHUPYIOMIMX CTOHKYIO MaMsTh (Hampumep, paszjgada rocTsM HEKOTOPOro
YHHUKaJIBHOI'O apoMaTa NPUBOAUT K MOBTOPHBIM MOKYNKaM B 23% cily4aes).

IlonBons mNpPOMEXYTOUYHBI HTOI, 3aMETUM, 4YTO pE3YyJIbTaTOM CHOPMHUPOBAHHOIO
NOTPEOUTETBCKOTO OIBITa HA MPOTSHKEHWH BCErO >KU3HEHHOTO LUKJIA KJIMEHTa BBICTYMAIOT
BIICYATJIEHUS, 3aUHTEPECOBAHHOCTb, IOWUCK, HAIAXKHUBAHWE KOHTAKTa, IMPEAJIOKEHHE,
notpebienue yciyr. Bkimodas B ynpaBieHHE TPUITEP-MHCTPYMEHTHI 1O OJHOMY Ha Ka)JIbIi
pe3yJbTaT, He MO3BOJISIEM «COCKAJIb3bIBaTh» KIMEHTaM Mex1y (a3amu u yaepxkubaem NPS.



VYuuteiBag TOT (pakT, YTO yINpaBlieHUYECKHE NEHCTBHUA NPEACTABISAIOT CO00i Jto0bIe
npeHaMepeHHbIe BMelaTeabcTBa (MHGOpMHUpOBaHKE, yOSKICHUE, MpaBHUia, OrPAHUYCHHS H
T.I.), IPU3BAHHBIC MOBJIHITH HA KA4EeCTBO KIMEHTCKOTO OMBITA, MOAYEPKHEM, YTO OMUCAHHBIN
BBIIIIE TPEHJ TPeOyeT OT MPOW3BOAUTENICH W IOCTABUIMKOB YCIYyT HHTETPAIlMH OTACIHHBIX
Ou3Hec-QYHKIMH M pacIIMpeHHs] LENOYKH CO3JaHMsS IEHHOCTH 3a CUeT JIOMOJHUTEIHLHOIO
NPUBJICUCHHS] BHEIIHUX TAPTHEPOB K CO3JAHUI0 M OOCCIICYCHHIO TIO3UTUBHOTO KIMEHTCKOTO
OTIBbITA.

«KoHTakT 0€3 MOKYNKW» - €Ille OJWH TJIaBHBIA, HO YIyCKAeMbI HCTOYHUK HOBBIX
KelaHui. BBIX0J 32 paMKU TOYEK KOHTAaKTa Ha 3Tale MPUHATUS PELICHUsS O MOKYIKEe, a TaKkKe
BO3HHMKHOBEHHE HMITYJIbCA K OIICHKE HAKOIUICHHOTO OIbITa B3aUMOJCHCTBHS C OpeHIOM
IpEeBpaIaeT CIy4YaiHble BCTPEUH C «Uy>KUMHU OpeHJaMu» B HOBBIC TPAEKTOPUHU B3aUMOJCHCTBUS
U CIIOCOOCTBYIOT POCTY HACHIIIEHHOCTH ¥ NEPCOHU(DUITUPOBAHHOCTH IMTOTPEOUTEIBCKOTO OIBITA
B Oyaymem, a yciyroaarento (hOpMUpPYET TOMOJHUTEIbHYIO BbIpYyuyKy H mnoBbimaer LTV
kiauenrta. CremoBaTenbHO, yrpasienne kineHTckuM ombitom (CEM — Customer Experience
Management) — 3TO cTpaTerMuecKHii acleKT IUIAHMPOBAHMS, OPraHM3alMd W pean3alliu
B3aUMO/JICHCTBUI C KIIMEHTAMH C LIEJIBIO CO3/IaHuUs HIICHTHYHOTO OpeH .

O/HOBpEMEHHO YIPaBICHHE KIUEHTCKUM OIBITOM — 3TO HE TOJBKO pearupoBaHHE Ha
TEKyIIUe 3alpoChl KJIMEHTOB, HO W MPOAKTUBHOE CO3JIaHHUEC HEOPIAMHAPHBIX MOMEHTOB
(cTpaTernyeckuii MOAXOM), CHOCOOHBIX TPEBBICUTH OXHUIAHHMS KJIMEHTa BO BCEX aCHEKTax
OTHOIICHHWIA ¢ OPEHIOM HJIM CO3JIaTh UM CBOW YHUKAIBHBIA OMBIT C IPYTMMH YYaCTHHUKAMHU
peiaka. bepua IlImutt B crathe «Customer experience management: A revolutionary approach
to connecting with your customer» (2003) paccmarpuBaer CEM kak «Imporiecc cTpaTerudeckoro
YIPaBJICHUS OMBITOM B3aMMOACHUCTBHUS KJIMEHTA W KOMIAHHWH, CBA3AHHBIM C HPOJYKTOM HWIIH
Kommanuei» [11].

OMOLIMOHATIBHBIN  OMBIT KJIMEHTa — EAMHCTBEHHOE, YTO HEBO3MOXXHO OBICTPO
CKOIIMPOBATH, TIOATOMY OH CTAaHOBHUTCS Bce 0oJiee MPUOPUTETHBHIM B OOpHh0E 3a MPUBEPKEHHOCTh
noTpeduTenel U ONTHUMU3ALUIO CTPYKTYPBl KIHMEHTCKOM Oa3bl. IlpemocTtaBineHune B KakIoM
ciydae HanOoJiee aKTyaJbHOTO MPOTYKTOBOTO TMPENIOKEHUST KaK IMOIMOHAIBLHOTO MO/JapKa, a
HE OYepeHON CKUIKHU JIOCTUTAETCS 3a CUeT KOHCOJIHMJAIMH JaHHBIX 00 MMEIOIIEMCS MPOILIOM
OTIBITE KIJIMEHTOB, TEKYIIMX OMEPAIUIX U COIMATLHBIX MEIHA.

OMOUMOHATN3AIMS KITHEHTCKOTO OIbITa IT03BOJISET:

- C03/aBaTh 0COOYIO CBSI3b C MOTPEOUTENSIMH: B3aMeH OOBIYHOM TapaJurMbl «ITOKYITKa-
pojiaXka» MOIY4YUTh MapTHEpPa — y4acTHHKA SKOCHCTEMBI OpEH/1a M COaBTOpa €ro ycIexa;

- CTaTh YacCThIO MICHTHYHOCTH KIHEHTa U AU depeHInpoBaTh MOTPEOUTEIBCKHNA OTBIT
yepe3 3allOMUHAIOIIUECS B3aUMO/IEHCTBHS;

- MOJYYUTh SMOIMOHAJIBHO 3apsHKCHHOTO ajaBokara Openma (branded customer
experience), pekoMeHIaluu KOTOPOTO OYIYT TOBEPATH IECATKH HOBBIX KIIMCHTOB.

Yciyronatens TMBITaeTCS 3apPETHCTPHPOBATH B CO3HAHUHM TIOTPEOHTENST C MOMOIIBIO
bu3nYecKuXx W IUQPPOBHIX KAHAIOB KOMMYHHKAIIMM CEHCOPHBIM «IATEHT», YTO 3acTaBIseT
KOHKYPEHTa «IIepETpoIINBaTh» MO3T, a HEe MPOCTO CHIDKATh IeHy. Kaxkjaoe B3ammoneicTBHe
KJIMEeHTa C OpEeHJOM CTaHOBUTCSA YacTbl0 OOIIET0 MOTPEOUTENICKOTO OMNbITa, KOTOPBIA HMMEeT
HECKOJIHKO ITAIOB HAKOTUICHUS.

Tpanchopmainiss MapKETHHTOBOTO TMOHUMAHHS TYPUCTCKUX M TOCTUHUYHBIX YCIYT,
00yCTIOBJICHHAsT CTPAaTETUPOBAHMEM YIPABISIIOIINX BO3JICHCTBHH TpPH HAKOIUIEHUH MAaCChI
KJIMEHTCKOTO ONbITa (COBOKYITHOCTH BIEUYATJIIEHUH TMOKymarens OT B3aUMOJCHCTBUS C
OpraHu3aiieii Ha BCeX OJTamax HENMpPephIBHOTO IMpoIlecca: OT 3HAKOMCTBA € OpeHAOM 10
MOCJIETIPOJaKHOTO OOCITY)KUBaHUs) OTpaskeHa B Tadmuie 1.



Tabmuua 1 — [ToHnMaHue TypHpoOIyKTa B TPAAUIIMOHHOM U SMIIMPHYECKOM MapKETHUHTE C
Y4€TOM HAaKOIUIEHHOW MacChl IOTPEOUTENIBCKOTO OIIbITa

YpoBHH
TYpHpPOAYKTa

XapakTepuCTHKA YPOBHS

TpatuIMOHHBIA MapKETUHT

OMIUpUYECKUA MapKETHHT

Typrponykr 10
3aMbICITY
(ocHOBHast
BBIT0/13/s1,1pOBast
LIEHHOCTB)

OcHoBomnonararmmun YPOBEHB:
MOWCK OTBETAa Ha BOIPOC: 4YTO B
JNEHCTBUTENLHOCTH Oyner
nmpuoOpeTaTh MOKyHaTeNb?

3amaya yciyrojatenss — BBISIBUTH
CKPBITBIC 32 TYPIPOIYKTOM HYXJIbI
u poJaTh HE CBOICTBa
TYpIPOIYKTa, a BBITOJBI OT €ro
noTpedIeHusl.
KnroueBoe  mpeamonoxenune — —
noTpeduTenh npu NPUHATUAN
MOKYTTaTeIBLCKOTO pelIeHus
JNEHCTBYET palMOHAIBHO, OCO3HAET
MpeuMyIIecTBa W OCOOCHHOCTH
TYpIPOIYKTa, KOTOPBIi OH
BEIOMpAacT W CpPaBHHUBACT IICHBI
yCIyT-KOHKYPEHTOB (KTFO4YEeBBIM
SIBJIICTCS TIPOIIECC MTOKYITKH)

TpagunuoHHbIe BBITO/1bI "
IPEUMYIIECTBA OOJIbIIIE HE SIBISIFOTCS
JIOCTaTOUHBIMM [UIsSl YAOBJIETBOPEHUS
NOTPeOHOCTEH KIMEHTOB.
[loBplIEHNE TOKYNATENbCKUX LIENEN
c MOMOIIbIO SMOLIMOHAJIBHBIX
[IEHHOCTEH W LEHHOCTHBIX (DyHKIHIA
(uepe3  MBICIEHHOE BOCIPUSTHE);
IPUMEHUMOCTb OIIBITa KIMEHTOB K
TYpPUCTUYECKUM U  TOCTUHUYHBIM
olepauusaM, pa3lyMbIBaHUE O Pa3HBIX
TOYKaX  KOHTakTa BO  Bpems
B3aMMOJEICTBUSA KJIMEHTOB C
OpeHzoM, T.e. IIeJib OpraHu3aluu —
Cco34aTb  ONBIT Ul  KJIMEHTOB.
Co3znanune He3a0bIBaeMbIX
BIICYATJICHUI YAEPKUT
CYILLIECTBYIOIINX KJIUEHTOB u
npuBiiedeT HOBBIX. OpueHTanus Ha
KJIMEHTA B MPOLIECCe CO3aHMsI OIbITa
(mepen TMOKyNKOW, B BO BpeMms
HNOKYTIKH U [1OCJI€ TOKYTIKH)

Typrapon
VKT B pealbHOM
HCIIOJIHEHUH
(6a3oBwIit

TYPIPOIYKT)

OpueHralus Ha TYPIPOAYKT,
KOTOPBIT IOJDKEH o0JIazaTh
CIIETYIOIUMHU XapaKTePUCTUKAMHU:

- YpOBHEM KaJyecTBa
(creneHb COOTBETCTBUS
TYpPIPOIYKTA 3asIBJICHHBIM
CTaHJIapTaM U OKUIAHHSIM),

- HabopoM
(pyHKIIOHATHHBIMU
OCOOEHHOCTSIMHU),

- cneun(puIecKkum
odopmIIeHHEM (acTreTuka u
BHEITHHUI BUJI HUHTEPHEPA),

- OpeHIOBBIM  Ha3BaHHUEM
(YHUKaTbHOE MIMS, CUMBOJI, TU3aiiH,
UACHTH(DHUIUPYOIIHE TPU3HAKH),

CBOWCTB

- BHEIIIHSASA o0oJouKka
TypHpOAYyKTa (3ammrHas,
MHPOpPMAllMOHHAs, MapKETHHIOBas

GyHKITUN).

dokyc Ha XapaKTepUCTHUKAX
M KOHKYPEHTHBIX IPEHMYIIECTBaX
TYypIpPOIYKTa (Openna),
OILIEHUBAEMBIX AHATTUTHYECKUMH,
KOJINYECTBEHHBIMH u

[Ipon3BoacTBO TYpHpoOAyKTa C
MMOHUMaHHEM WHAUBUIYaJIbHbBIX
noTpeOHOCTe KJMeHTa (Hampumep,
MepCOHaNIbHASL IKCKYPCHS, TIOXOJbI U
CIIaBbl) ¥ OOLIMM TTOHUMaHUEM
BaXHOCTHU COXpaHEeHHUS
MIOJIOKUTENBHBIX SMOIMM Y KIMEHTA.

MenTanbHEIE,
SMOILIMOHAJIBHBIE,
MOBEICHYECKHUE U
LIEHHOCTHU 3aMEHSIOT
(GyHKIMOHAJIbHBIE  XapaKTEPUCTUKH
TYpPIPOLYKTOB U yCIYT.

KoHKypeHTHbIE  OTHOILIEHUS
paccMaTpUBarOTCS Ha MaKpOYPOBHE.

JI1st OLIeHKM palMOHAIBHBIX U
SMOLIMOHAJIBHBIX PEIICHUN KIMEHTOB
UCIIOJIB3YIOTCS Haps Ly C
AHAINTUYECKUMU,
KOJIMYECTBEHHBIMU, KaueCTBEHHBIMU
METOJJAMU  MCCIIEJOBAHUS  METOJbI
9KCIIEPUMEHTAIILHOTO
IIPOEKTUPOBAHHUS.

KOTHUTHBHBIE,
peNsILIMOHHbIE




Ka4€CTBCHHBIMU MECTOJaMHU,
OPHEHTHPOBAHHBIMHU Ha
palnMoHaIbHOE U  LieecoodpasHoe
MIPUHSTUE PEIICHUN

Typrpon
YKT
MOJIKPETIIICHUEM
(pacuupeHHbII

TYPHPOIYKT)

C

ITpounsBeneHHbIM
opraHuzaiuein TYHOPOIYKT
MPOJIBUTAE€TCI  HA  PBIHOK  C
MTOMOILIbIO Pa3IUYHBIX
MapKETHHT OBBIX MPaKTUK,

ONMMPAIONIUXCS HA HAJMYHE OOIIEro
MOHUMAaHHUS MMOTPEOHOCTEH KIIMEHTA,
CerMEHTAIlUM PBIHKA, pPa3pabOTKH
MapKeTUHT-MUKCA  JUISI  Ka)JOTO
cerMeHTa (HHM3Kas CTOMMOCTb U

MHHOBAIIMOHHOCTb  TYPIPOJYKTa).
Typnpoaykr CONPOBOXKAACTCS
IIpUJIAraroIuMes K HEMY
JOTIOJTHUTEIbHBIM  «ILIEH(OBBIMY

CONPOBOXKJICHUEM. B 4nciie 1aHHoro
CONPOBOXKICHUS MOTYT OBITH
JOIMOJIHUTCIIBHBIC YCJIYTU U BbII'OABI,
KOTOpPbIE BCE BMECTE€ U COCTABJISIIOT

MOAKPCIUICHUEC (HpI/IBJIC‘-IeHI/IC
JIMYHOTO BHUMAaHHUs K
[IOTPEOUTENAM, JIOCTaBKa
JOKYMEHTOB Ha JIOM, TIapaHTus

BO3BpaTa JIEHET, HHCTPYKIIUH U T.I1.)

[Ipenocrasienue
IIPOAYKTOBOTO IIPEIIOKEHUS,
Haubosee aKTyaJbHOTO JJIsi KaXKJI0ro
KJIMEeHTa (HampuMmep, B  HOMeEpe
npejiaraeTcsi He CTaHAapTHas Ul
oTeNsl «yXOZOBas» KOCMETHKA, a
OTIENbHO  KaXJI0€ CpEIACTBO B
COOTBETCTBUHM C WHAMBHUIYaJIbHBIMU
3anpocaMiu KIIUEHTA).

[ToTpebnenue
BOCTIIPUHUMAETCS KaK  IICJIOCTHBIN
OTIBIT (XOJUCTUYCCKUN PE3YIIbTAT).

[Tonnas ayTEHTUYHOCTh
TypHpoOayKTa U yciIyru OpeHaa
HANPSIMYIO CBSI3aHBI C KIIMEHTaMU
(MakcuManbHas KacToMHU3aIwus),
OTHOIICHHS C KIMEHTAaMH CTPOSTCS C
BO3MO>KHOCTBIO JOJITOCPOYHOTO

COTPYAHMYECTBA 32 CYET CO3JaHHA
3aIllOMUHAIONIETOCs]  B3aUMOJIEHCTBUS
(bpenaupoBanme KITUEHTCKOTO
OTIBITA).

COop u cerMeHTaIUsl JaHHBIX
ABIISIFOTCS ~ OTHPAaBHOM  TOYKOM B
NMOHMMAaHUU KJIMEHTOB, HO 3THUX
JTaHHBIX HEIOCTaTOYHO (HAMpuMep,
HEOOXOJMMOCTh B COIIPOBOXK/ICHUU -
3TO HE TPOCTO NPEIOCTABICHUE
UH(pOpMAIINH. a CO3/1aHHE
n00aBIEeHHOU CTOMMOCTH TUIS
KJINCHTA)

TBopueckas nepegava
LEHHOCTH OpeHJa C  TOMOILBIO
bu3ndeckux W IUQPPOBBIX KaHAJIOB
(HammpuMep,  CONPOBOXAEHHUE  BO
BpeMsl TO€3IKH, B T.4. OHJIAHH-
HOJ/IEPIKKA; yueT (hopc-MaskOpHBIX
00CTOSITENECTB, MPOSBISIONINICS B
U3MEHCHUU MapIpyTa,
nepeOpOHUPOBAHUHT OWIIeTOB,
NPEOCTaBICHUH BPEMEHHOTO KHJIIBS,
9BaKyalMd ¥ T.IL.) Tpedyer
oOLIMPHOI AHAJIUTUYECKON
MOJTOTOBKU COTPYIHHUKOB (customer
journey mapping)

I[OBOJ'II)HO-TaKI/I YacTO «Y3KHC MCECTa» B CKJIIAAbIBAIOINXCA OTHOLICHUAX IMOCTABIIMKOB
YCIyr € KIIMCHTaAMH Cpa3y HE OYCBHUIHBI U3HYTPU ousHeca 1100 PYKOBOOUTCIIN HEC NIPUAAOT UM




OOJIBIIOrO 3HAYEHUS, YTOOBI IJIAHOBO BBIIENATH OIPEICIICHHBIC JICHE)KHBIE CPEACTBAa HAa HUX
ycTpaHeHue. «BckppiBaTk» NOAO00HBIE NpoOJIeMbl HpU3BaHbl crenuanuctel 1mo Customer
Experience (CX), MOMKHOCTHOW WHCTPYKIHUEH KOTOPBIX MPEAYCMOTPEHO TPOBEACHUE
JMATHOCTUKU IOTPEOUTENILCKOTO IUKIA «CO CTOPOHBI» C LEIbI0 IMOMCKA «Pa3pbIBOB» WM
«TpensaTcTBUi» (0apbepoB B CO3MaHUHM IMO3UTHBHOTO KIMEHTCKOT'O OIIBITA), CACPKHBAIOIIUX
pPOCT JIOAJBHOCTH KIMEHTOB. [Ipy 3TOM HCHONB3YIOTCS — CIEAyIOIIME HMHCTPYMEHTBI:
pEIyTallMOHHBI MOHMTOPUHI B OQUIaliH M OHJIAHH-TIPOCTPAHCTBE, TECTOBBIC 3aKa3bl YCIYT,
UHTEPBBIO C COTPYAHUKAMH, KOPIOPATUBHBIE TPEHUHIU, MAcTep-KJIacchl C IEPCOHAIOM U
PYKOBOJCTBOM U JIp.
3akio4enue

VYpapiieHue KIMEHTCKUM OINBITOM — 3TO HE MPOCTO TPEH] HACTYIMBILIETO BPEMEHM, K
KOTOPOMY HEOOXOJIUMO alalTUPOBATHCS, €CIIM YYACTHUKU TYPUCTCKOIO PbIHKA MIPETEHAYIOT Ha
¢ukcammio pocrta 00BEMOB Tpojax B OyaymeM. OTO KOMIUIEKCHOE CTPaTerHnyecKoe
HalpaBJIeHUE, M03BOJIAIOLIEE MPEICTaBUTEISIM cepbl Typu3Ma M FOCTEIPUUMCTBA CO31aBATh
YHUKQJIbHYIO LIEHHOCTb [UIsl KJIMEHTOB, YKpEIUIITh MX JIOSUIBHOCTh M OOEeCIeunBaTh
JIOJITOCPOYHBIN yCIIEX Ha PBIHKE.

Jl1g co3iaHusl yHUKaIbHOW KJIIMEHTCKOM LIEHHOCTH B COBPEMEHHOM T'MIIEPKOHKYPEHTHOM
MHpE C IepeHAChIILEHHBIM HHPOPMALMOHHBIM (DOHOM YCIYroAaTeto Ba)KHO IITyOOKO TOHUMATh
MEXAaHU3M BO3HHMKHOBEHHS IIOJOKUTEIBHOIO KJIMEHTCKOI'O BIEYATICHHWS U YJEp)KaHUs OT
HEPEeKIII0UYEHUsT Ha APYroro mnocraBiiuka Osara. UTtoObl riyOokoe, NEpCOHAIM3HPOBAHHOE U
SMOLIMOHAJIBHO  OKpAIIEHHOE  B3aUMOJECHCTBUE  CTAl0  KJIIOYEBBIM  KOHKYpPEHTHBIM
IPEUMYILIECTBOM, HEOOXOAMMO YIOPAAOYUTH TEPMUHOJOIMIO M, KakK CIEIACTBHE, HUMETh
IIPABWIBHYIO AHAIUTUKY, CTPOUTHh TOYHBIN IIPOrHO3 MOBEAEHUS, HACTPAUBATh JIyUIlNE CLIEHAPUU
KOMMYHHKAIMM, CO3/1aBaTh II€PCOHANIbHBIE INPEIJIOKEHUS U HPOBOJUTH TAapreTHHI, 00ydaTb
[IEPCOHA KIIMEHTOOPUEHTUPOBAHHOCTH.

bonee Toro, moHmmMaHue KauyeCTBEHHOCTH / HEKAYE€CTBEHHOCTH KIMEHTCKUX JAaHHBIX
CTaHOBUTCA «HEPBHOH cucTeMoil» Ou3Heca, oOecreunBaromieil / He obecrneynBaromeil emy
YYBCTBUTEIBHOCTb, PEQIIEKCHI U CIOCOOHOCTH K aJanTallii B COBPEMEHHON JUHAMHYHOMN cpeje,
a MMEHHO: 3aMeHy aOCTpakTHBIX IeJiel Ha TMPOU3BOAHBIE OT KOHKPETHBIX KIMEHTCKUX
CLEHApUEB; TOYEYHOCTh YIPABICHYECKUX pEIIEHUH; JHarHOCTUPYEMOCTb MpOOJIEMbl C
YJIOBJIETBOPEHHOCTHIO KJIMEHTOB; YCKOPEHUE aJanTalys K MEHSIOUMMCS MTOTPEOHOCTSIM PhIHKA;
POCT YPOBHSI MOTUBALIUU COTPYIHUKOB.
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